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Direct Selling Business entered in India during mid '90s. Soon it became life-
line of crores of people. This business not only benefitted our society but also proved TRGT el AT 9ed & GG H R H T T | I8 FIHT I
beneficial to our economy too. Since it is a no-risk venture, many people could start their @ fo1v erar=g qﬁ'q;\uf AIIT Fall | 9 TG 1 7 Bael SAR oG ATITD:
own venture and could realize their dreams. But even after nearly two decades the 19 20 9fes B ereferaven qor R & forg 5T TB 5o | SRTT T B
Direct Selling did not get the due attention of government. Due to lack of regulatiry N
authority many unscrupulous people entered in this trade. & PR R W T I G AR DT P AR SO HI HDR IR
Today Jantar-Mantar is witnessing a golden day in the history of Direct Selling b | T T S G P IS FE TG ERBRT Y& T RIBR 1 <&l
Industry where the distributors working in various companies have assembled from all & | ol YR Bl T Yol 51 8 & BRI $9 GAR | Terd ART 879 & |
3N SR—A=IR OR SRINGC Aol IIdr & e &l W@ivw fdad
T TEf5 A TR P TAH FHFRT A PRIRG SRRIC Ao fRGre s vaid

across the country to appeal to the government to frame legislation for this unique business
so that common person can be saved from the clutches of Money Circulation Schemes
running under the garb of Direct Selling Industry and bringing bad name to this noble

trade. BIAR 39 I FTAR S 99 BT 91 & 70 g TRBR F TR
Come on friends, let us pledge today that we will do all efforts to restore e & s ST ST P SRIRNGE AT ST & M TR Tel Xl A1l Aherer
the lost glory of our Direct Selling Industry at any cost, which has given us HET B Sl < TR S Ib |
everything in life. 3T & Hoed ot § % R srae i sah 3 39 @ s
Undermentioned is to recall what has this industry given to us - ;5 5 = 5 e
1. Direct Selling supports illiterate/ poorly educated/ non technical people. They - B i %. il gé IR AN il
cannot be absorbed in any other trade. STARAT AferT SEIT 7 — _ .
2. Direct Selling gives employment to people at their native places. They are not 1. 3TUG/PHH Yg—ford /AR Tl fRIe g &Rl & ey faan &, R
compelled to migrate to metros/cities for earning their livelihood. AR & FAET Pl 3R B 781 et Fahd |
3. Direct Selling shapes-up personality of youth and sharpens leader quality. 2. ARl B ST o .5 A GX RS9 PRl SIS IC IS CE?
4. Direct Selling has no fixed sales out lets. To distribute commission to respective HHM o 1T x| 7 & ST e |
purchaser, all sales are accounted and total tax amount is deposited to 3. I IS & Ursde S dTel THM Blc—H=iiel 9 {oR Serll & o1y
government. ATHCT T U BRI & 511 TG 3791 AT el 39 b |
5. Since all sales are documented, accordingly all purchases are carried out on 4. 9gd A el o Wraerl 9917 & N Higel qeaidIo] § INE
record. & & | A% I8 Iaa BR ¥ Ferd] o Fahdl ¢ |
6. Direct Selling companies make their profit by selling the products. The profit 5. a1 3 A xR &R @fea &1 FarT §

part is being shared amongst distributors as commission — which is a standard

norm of marketing industry.
7. Direct Selling has brought large number of people in tax net from interior/remote
areas by way of PAN.

6. T P R TR BT T o & i g1 bl Tep o118 | 781 Bl
R TEREIGERT T BT < o 1Y &R e b et TR &of BRI Bl & |

7. T TWRIE W <ad 331 & i & I I 961 IR & S0 2l 8 |

8. TR Yiede I faehl | firerar & | I8 el fSEeger] ol SR & g
¥ faaRa foar i & i o AT wrawen &1 sngR ¢ |

8. Total TDS & Service Tax is deposited in the government treasury.
9. Direct Selling supports to numerous small/medium quality product manufacturers

who cannot maintain expansive marketing force to sell their products.
10. Direct Selling has encouraged women enterprunears because it can be operated

k from home. J
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